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When seeking a new home, one of the most 
important choices you’ll make is determining who 
will join you on the journey as your real estate 
professional. As you decide, you might consider 
the Realtor’s experience level, area knowledge, 
understanding of your needs, and overall honesty 
and friendliness. Get to know local agent Tom 
Treloar, and you’ll discover that he surpasses all 
your criteria, providing you with savvy, personable, 
and exceptional experience.   

lways having had the long-term goal of moving 
to Florida, Tom happily relocated to the 

Venice area in 2014 from New Hampshire, 
where he maintained a 40-year career as 
a product engineer for a major defense 

company. Since then, he’s enjoyed finding time to pursue 
his many interests, including playing golf and tennis; 
and visiting the beach, especially for photographing 
sunsets. He’s also a trained professional chef (Johnson & 
Wales University), a numismatist (coin collector), and an 
accomplished equestrian who has won numerous awards 
for show jumping and dressage.

His curiosity during retirement led him into the real 
estate field, where he enjoyed working with people and 
being a part of their dreams come true. Tom shares, “My 
clients always know where I’m coming from, where we, 
collectively, are going, and how we’re going to get there. 
They’ll have firm confidence in my ability to diagnose 
everything related to their unique circumstances, and 
above all, they’ll never, ever, have to be concerned about 
a lack of communication. We work together as a team, 
moving toward a common goal.” 

Boasting over 13 years in the market, Tom has a wealth 
of personal and professional experience that has allowed 
him to understand an ever-changing field and keep clients 
in the loop throughout the entire process. In Florida’s 
active market today, he shares, “I’m acutely aware 
that, in about any venue, a potential buyer needs to be 
as prepared as possible to make a near-instantaneous 
decision concerning a purchase offer. Challenging as 
this can be for a lot of buyers, it’s part of my service to 
make them ‘active players.’ On the other hand, when 
I’m representing a local seller, my chief task is to discuss 
the necessity for ethical fairness on their part. Limited 
inventory does not automatically mean that ‘the sky’s 
the limit’ on their offering price. In other words, my chief 
function, as I see it, is to attempt to achieve a reasonable 
balance between today’s buyers and sellers in the often-
out-of-control conditions that define our housing market.” 
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om believes the top three qualities in an effective real 
estate professional are trust, knowledge, and commitment, 
and he seeks to provide these qualities in abundance. He 

shares, “The feeling I experience when I have managed to exceed 
the expectations of my client through the job I do, the services I 
render, and the added quality of life that I’m able to help provide 
to them makes everything seem totally worthwhile. I feel in that 
way, I’m conveying a bit of my own feeling of ‘home’ to others. 
For me, that’s what this is all about, which is why I take pride 
in knowing that when the letters in my last name, TRELOAR, 
are rearranged, it yields R-E-A-L-T-O-R, my calling. I invite 
you to join me, entering today’s market with confidence and 
establishing yourself with an agent whose proof is in the name.”

For more information about this advertorial, call Tom Treloar at 
603.860.3990, email him at tomtgsrealty@gmail.com, or log on 
to TomSellsGulfCoast.com. 

G U L F  C O A S T  H O M E

• Graduate Realtor Institute (GRI) 
• Client Protection Expert, (CPE) 1&2 
• Pricing Strategy Advisor (PSA) 
• Resort and Second Property Specialist (RSPS) 
• Certified Financial Planner (CFP) 
• Coming Spring 2022—Certified  

  Residential Specialist (CRS)
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in the last five years

A

T

VENICE GULF COAST LIVING MAGAZINE


